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“Overall sales through the installing dealer channel reached $7.3 billion in
2005, driven by a robust market for multiroom audio and home theater
systems,” said Bill Ablondi, director, home systems for Parks Associates.
“Multiroom audio exceeded our 4Q05 estimates by nearly 9% as more new
home buyers opted to include these systems in their homes. Home theater
sales beat expectations by about 8%.”
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