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SYNOPSIS   

 

This research presents and 

analyzes the results of a 

survey of installers/dealers 

who sell or install 

residential security 

systems for single-family 

residences or multiple-

dwelling units. It quantifies 

dealers’ view of security 

market performance, with 

data compared across 

multiple surveys from 2014 

to 2016, and analyzes new 

trends, including the 

addition of smart home and 

interactive technologies. 
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